NKOHOMHNYECKHN YHHUBEPCUTET - BAPHA

PAKYJUTET ,YIOPABJEHHE*
KATEAPA ,MAPKETHUHI“

IIpuera ot ®C: nporoxoea Nel2/29.04.2024 r. YTBBPKIABAM:
ITpuera ot KC: nporoxon Ne10/15.04.2024 r. JlexaHn:

(mou. x-p doopun lo6pes)

YYEBHA NPOI'PAMA

O JUCHUILIMHATA: , MAPKETUHI' HA OPTAHU3ALIMOHHUTE ITA3APH”
3A CIHEL ,,KopnopartuseH MapkeTHHI*; OKC ,,MarucTbp* — peA0BHO 00y4eHHe
KYPC HA OBYYEHHUME: 5 3a CC u CHY, 6 3a IHAO u CITH

CEMECT®BP: 10 3a CC u CHY, 12 3a ITHAO u CITH

OBLIA CTYJAEHTCKA 3AETOCT: 180 4.; B T.4. ayauTtopHa 60 4.

KPEJUTH: 6

PASNIPEJEJEHUE HA CTYJAEHTCKATA 3AETOCT CBhI'JIACHO YYEGFHUA IIJIAH

CE/IMHYHA

BU][ YVUYEFHU 3AHATUA OBIO (uacose) HATOBAPEHOCT
(uacose)
AYJIMTOPHA 3AETOCT:
T.4.
e JIEKLIUU 30 2
e VIIPAXHEHUS (cemunapuu 3anstusy/ 30 2

71a00paTOPHH YIPaKHEHHS)

N3BBHAYIUTOPHA 3AETOCT 120 -

H3rorBuau nporpamara:

(ra. ac. n-p Baus Kpanea)

PBKOBOIMTEN KATEAPA: cuveerrrenneirneennecenecsnecenecenscnnes
,Mapkerunr  (mom. n-p Bragumup Keuen)
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ILAHOTANNWA

Busnec nazapume nocmassim cneyuguunu npeoussUKAMeNcmea u pasKpUugam HAYUMU 6b3MOIC-
HOCMU nped MapKemuH2o8ume Menuoicvpu nopaou: (1) ounamuunama npupooa na dusnec cpeoama, (2)
ocobeHocmume HA 83AUMOOMHOULEHUSING MeNCOY NPo0asady u Kynysauu, (3) xapakmepucmuxume Ha uH-
oycmpuanHume npooyKmu u ycayeu u op.

Jucyunaunama uma 3a yen oa 0ade Ha cmyOeHmume 3HAHUA, HACOYEHU KbM AHAIU3 HA (aKmo-
pume Ha OPeAHU3AYUOHHUME NA3APU, NOBEOCHUEHO HA OP2AHU3AYUUME KIUSHMU, YAPAGLEHUeMO HA 63aU-
MoomHOuweHusma ¢ kuuenmu u op. Cneyupuynu ymeHuss, Koumo cmyoenmume ce 04axkea 0a npuooousim
BKIIOUBAN HACMPOUBAHE HA OMOETHUME eleMeHMU HA MAPKeMUH208UsL MUKC 3 eqheKMmUBHO 00CIYIC8aHe
6 KOHMeKCma Ha Op2anu3ayuoOHHUme nazapu.

B x00a na obyuenuemo ce oopvuja 6HuMarue Ha aKmMyaiHy MEeMAmuKy Kamo: ynpagieHue Ha 63a-
UMOOMHOWEHUs ¢ KIUEHMU, CIpame2uu 3a ynpasienue Ha eepucume Ha 00CMAGKY, KOHKYDEHMHU YEeHO8U
cmpame2uu, ynpaeieHue Ha KioYosu KIueHmu u opyau.

B kpas na obyuenuemo cmyoenmume we mozam 0a:

o Hoenmughuyupam opeanu3ayuoHHu MapKemuHe08ume KOHYENYUuu u Cmpamecuu,
o Pasznosnasam npunuxume u pasiukume Mexncoy npooyKkmume 3a NOMpeoumencku u opeaHu3ayu-

OHHU nazapu,

o Jla npunacam cmpameuyecky npoyecu U mexHuKl, U3NnoA36anu npu oGopmsaHemo Ha MapKemuH-
208U peuleHusl;

o Jla pazoupam 6b3modCHOCTIUME U NPEOU3BUKAMENCMEAMA, NPeOaa2any Om 2100aru3upawume ce
nazapu u op.

Hucyunnunama pazeusa ciednume Kuo406U KOMNEMEHMHOCMU. e3UKO8A 2PAMOMHOCH, MAmeMa-
MUYecKa KOMNemeHmHOCI U MOYHU HAYKU, YU@DPOBa, TUUHOCMHA, CPANCOAHCKA, NPEONnpUeMaiecka u Kyi-
MYpHA 0C8e00OMeHOCI U u3s8a om pamxkama, onpedenena om Cveema Ha Eeponetickus cvioz Ha 22 mati
2018e.

INLTEMATUYHO CBABPKAHHUE

No. | HAUMEHOBAHUE HA TEMUTE U NIOATEMUTE BPOI YACOBE

o

pea

JI C3 Jy
4 4
TEMA 1. bu3Hec MapKeTHHT
1.1 CBITHOCT ¥ OCHOBHU JIeOUHUITUH
1.2 Paznuku mexxay B2B u B2C mapketunr
1.3 KireHTr Ha OpraHu3aIlMOHHNATE Ma3apu
14 Knacudunmpane Ha ctokure Ha B2B nazapu
1.5 B2B mapkeTuHTroBU cTpaTerun
TEMA 2. XapakTeprcTHKHU HA OPTaHU3alMOHHUTE KIUEHTH 4 3
2.1 THpProBcku KOMIaHUH
2.2 [IpaBuTencTBaTa KaTo OPraHN3aMOHHU KIHEHTH
2.3 HIIO u npyru HHCTUTYINH
TEMA 3. IloBeaeHune HA OPraHU3ANMOHHUTE KIUEHTH 4 4
3.1 [Ipornec Ha MOKyINKa HAa OPraHU3aLUOHHHUTE Ma3apH
3.2 ®dakTopH, BIUSICHIM BHPXY MOBEJICHUETO HA OpPraHU3AIlMOHHUTE
KIIMEHTH
3.3 OCHOBHH €JIeMEHTH Ha MpoLieca Ha OPraHU3allUOHHH MOKYIIKH
TEMA 4. Pazpa0oTBaHe Ha OpraHU3allMOHHUTE Ma3apu 6 5
4.1 | ITpouec Ha pa3paborBane Ha B2B nazapu
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4.2 CerMeHTHpaHe Ha OPraHU3aLMOHHH Ma3apu
4.3 W300p Ha neneBu cermenTy Ha B2B mazapu
4.4 Ilosummonnpane Ha MPOAYKTH HA OPTaHU3AITMOHHH Ma3apH
TEMA 5. Ctpareruu 3a ynpasJjieHie Ha B3aUMOOTHOIIEHUSATA C Op- 4 5
TaHU3AIMOHHYU KJIUEHTH
5.1 MapKeTHHT Ha B3aUMOOTHOIIICHUSATA
5.2 VipaieHue Ha B3aMMOOTHOLICHHSATA MEXIY MPEAJIOKUTEIH U
norpedurenn Ha B2B mazapu
5.3 YnpasieHnue Ha B3aMMOOTHOIICHUSITA C KITFOUOBH KITHCHTH
5.4 Crparernu 3a ymnpaBlicHHE Ha B3aUMOOTHoOIICHUsATa Ha B2B ma-
3apu
TEMA 6. MapkeTUHIOBO IUIAaHMPAHE HA OPTraHM3AIMOHHM Na3apu 4 5
6.1 WHIMKAaTUBHO ChIbP)KAaHUE HA MAPKETUHIOBHUS IUIaH
6.2 CutyarioneH ananu3 Ha B2B nmazapu
6.3 MapkeTrHropa rnporpama Ha B2B nazapu
6.4 W3mpiiHeHne Ha MapKeTHHTroBara nporpama Ha B2B nazapu
TEMA 7. UaTerpupan MapKeTHHIOB MHKC 32 00c/1y:kBaHe Ha B2B 4 4
nasapu
7.1 CBITHOCT U 0COOCHOCTH Ha €JIEMEHTUTE Ha MuKca Ha B2B maza-
pute
7.2 HeobxomumocT oT HHTErpupaHe Ha eIeMEeHTUTE Ha MuKca Ha B2B
nasapure
7.3 Crpareruuecku HacOKM IpPU YIPaBIEHHUETO Ha €JIEMEHTUTE Ha
MUKCA Ha OPTraHU3alMOHHY Na3apy
O6110: 30 30
IH.®OPMHNU HA KOHTPOJI
Hg‘g;m BUJI 1 ®OPMA HA KOHTPOJIA! Bpoii | MA3 u.
1. CemecTpHAJIHO OlICHSIBAHE
1.1. |KypcoBa paboTa (110 npeaBapuTEITHO 3aa/ICHA TEMA) 1 30
1.2. | Pabota no 6u3HeC Kazyc 1 15
1.3. |Tect 1 15
00110 32 ceMeCTPHATHOTO OLlEHsSIBAHE! 3 60
2. CecuiiHO OLICHSIBAHE
2.1. |Mznur 1 60
O01m10 32 CeCMIIHOTO OLICHSIBAHE! 1 60
O0mo 32 BCHYKH (POPMH HA KOHTPOJL: 4 120

IV. JUTEPATYPA

SAABJKUTEJIHA (OCHOBHA) IUTEPATYPA:

! TIpu aucumnimEml, KOMTO 3aBBPLIBAT C TEKYIIA OLEHKA CE TIOMBJIBa camMo T. | CeMeCTpUaTHO OLEHABAHE, CHIIIACHO
wr.21, an. 2 ot [IpaBuiHMKa 3a OLICHABAaHE HA 3HAHUSATA, yMEHHUATA U KOMIIETEHTHOCTUTE Ha CTyJEHTHTE B IKOHOMHU-
YecKH YHUBEpcUTeT — BapHa.
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