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LAHOTANNWA

busnec naszapume nocmasam cneyuguunu npeousguUKamMenNcmed U PpasKpueam 3HAYUMU
8b3MOJICHOCU Nped MApKemuH2o8ume Menuoxicvpu nopaou: (1) ounamuynama npupooa Ha OusHec
cpedama; (2) ocobeHocmume HA G3AUMOOMHOWEHUAMA Medcdy npooasauu u Kynyeadu, (3)
Xapaxkmepucmuxume Ha UHOYCIMPUATHUME RPOOYKMU U YCyeu u Op.

Jucyuniunama uma 3a yen d0a oOade HA CMYOeHmMume 3HAHUSA, HACOYEHU KbM AHANU3 HA
Gaxmopume Ha OpeaHU3AYUOHHUME NA3APU, NOBEOEHUEMO HA Op2aHu3ayuume Kiuenmu, ynpasieHuemo
Ha 83aumoomHoutenuama ¢ kiuemu u 0p. Cneyuuunu ymeHus, Koumo cmyoeHmume ce oyaxea 0d
npUOOOUAM BKIIOYBAM HACMPOUBAHE HA OMOeNHUme eneMeHmMU Ha MAPKeMUH208UsL MUKC 3d eqheKmUgHo
00CIydHC8AHE 8 KOHMEKCMA HA OP2aHU3AYUOHHUME NA3APU.

B x00a na obyuenuemo ce obpvuya eHuUMaHUe HA AKMYAIHU MEMAMUKU KAMO: YHpaeieHue Ha
83AUMOOMHOWEHUs C KIUeHMU, cmpame2ul 3a ynpasjeHue Ha gepueume Ha 00CMABKU, KOHKYDEeHMHU
yeHo8U cmpame2uu, ynpasienue Ha Kiroyosu KiueHmu u Opy2u.

B kpas na obyuenuemo cmyoenmume we mozam oa:

o Uoenmughuyupam opeanu3ayuoHHU MAPKeMUH208UNe KOHYenyuu u cmpame2uu;
o Pasnosnasam npuiukume U pasiuKume Medxcoy HnpooOyKmume 3a NOmpeOUmencKu u

OpP2aHU3AYUOHHU NA3APU,

o Jla npunacam cmpamecuyecku npoyecu U MeXHUKU, U3NOA36AHU NpU OQOPMAHEMO Ha

MAPKEeMUH208U PeUuleHUst;

e Jla pasdbupam 6b3MOMCHOCMUME U NPEeOU3BUKAMENCMBAMA, NPEOIdeany Om 2100anuzupawume
ce nasapu u op.

Ilpoepamama na Kypca e npednazHauyena O0a pazgue CieOHUmMe KIOYO8U KOMNEMEeHMHOCHU:
yughposa KomMnemeHMHOCM, NPEONPUEMAYECKa KOMNEMEHMHOCH U TUYHOCMHA KOMNEMEHMHOCH Om
pamkama, onpedenerna om Cveema Ha Eeponetickus cvioz na 22 maii 2018 2.

INLTEMATHUYHO CbABPKAHUE

No. | HAUMEHOBAHUE HA TEMUTE U NIOATEMUTE BPOI YACOBE

no

pen

JI C3 Jy
4 4
TEMA 1. bu3Hec MapKeTHHT
1.1 CBITHOCT ¥ OCHOBHU JIe(prHUATINU
1.2 Pazmmku mexny B2B u B2C mapkeTnnr
13 KireHTH Ha opraHy3aliOHHNUTE M1a3apu
1.4 Knacudunmpane na ctokure Ha B2B nazapu
1.5 B2B mapkeruHroBHM cTpaTerun
TEMA 2. XapakTeprcTHKH HA OPraHU3alMOHHUTE KJINEHTH 4 3
2.1 THProBcku KOMIAHUU
2.2 [IpaBuTencTBaTa KaTo OPraHM3allMOHHN KIHNEHTH
2.3 HIIO u npyru HHCTUTYIINH
TEMA 3. IloBegeHne HA OPraHU3ANUOHHUTE KIUEHTH 4 4
3.1 [Iponec Ha MOKyIKa Ha OPTaHU3ALMOHHUTE Na3apu
3.2 ®dakTopy, BIUSEIIM BbPXY MOBEICHUETO HA OPTaHU3ALMOHHUTE
KIIMEHTH
3.3 OCHOBHH €JIeMEHTH Ha MPOoIleca Ha OPTaHU3alMOHHHU TOKYTIKH
TEMA 4. Pa3pa0oTBaHe Ha OPraHM3AHOHHNUTE NMA3apH 6 S5
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4.1 IIpouec Ha paszpadorBane Ha B2B mnazapu
4.2 CerMeHTHpaHE Ha OPTaHU3AIMOHHY Ta3apu
4.3 W300p Ha neneBu cermeHTH Ha B2B mazapu
4.4 [To3uimoHnpane Ha MPOAYKTH Ha OPraHU3allMOHHHM T1a3apu
TEMA 5. Ctpareruu 3a ynpaBjeHue Ha B3aUMOOTHOLIEHUATA C 4 5
OpraHU3alMOHHH KJIMEHTH
5.1 MapKkeTHHT Ha B3aMOOTHOIIICHUATA
5.2 VYnpasieHue Ha B3aMMOOTHOIICHHUITA MEXKIY MPEIUIOKUTEITH H
norpedurenu Ha B2B nazapu
5.3 YnpasieHue Ha B3aMOOTHOIICHUSITA C KIIFOYOBU KIIUCHTH
5.4 Crparernu 3a ympaBlicHHEe Ha B3aWMOOTHOIIeHHsATa Ha B2B
nasapu
TEMA 6. MapkeTHHI0BO IJIAHUPAHe HA OPraHU3AUOHHM NA3apu 4 5
6.1 WNHAMKAaTUBHO ChIBPIKaHNE HA MAPKETUHTOBHSI TUTAH
6.2 CutyarioneH ananu3 Ha B2B nmazapu
6.3 MapxkeTtunaroBa nporpama Ha B2B mazapu
6.4 W3npiHeHne Ha MapKeTHHTOBaTa mporpama Ha B2B mazapu
TEMA 7. UaTerpupan MapKeTHHTOB MHUKC 32 00cay:kBaHe Ha B2B 4 4
nazapm
7.1 ChiHOCT M 0COOCGHOCTH Ha eleMeHTHTe Ha Mukca Ha B2B
nasapuTe
7.2 HeobxomumocT oT MHTErpHpaHe Ha €IIEMEHTHTE Ha MHKCa Ha
B2B mazapute
7.3 Crparernvyeckd HACOKHM TIPW YIPABICHUETO Ha CIEMECHTUTE Ha
MUKCA Ha OPraHU3alMOHHY Ma3apu
O610: 30 30
I11. ®OPMU HA KOHTPO.I
m')\'l‘)"en BUJI 1 ®OPMA HA KOHTPOJIA! Bpoii | MA3 u.
1. CemecTpHuaJIHO OlleHSIBaHE
1.1. |Kypcosa pabora (110 mpeaIBapuTeIIHO 3a/1a]icHa TeMa) 1 30
1.2. |Pabora mo 6usHec Kazyc 1 15
1.3. |Tect 1 15
0061110 32 CeMeCTPHAIHOTO OLEHSIBAHE: 3 60
2. CecuiiHo ouleHsIBaHe
2.1. |W3nut 1 60
00110 32 cecHiiHOTO OlleHSIBaHe: 1 60
Q0110 32 Bcnuku GopMu HA KOHTPOJI: 4 120

IV. JUTEPATYPA

! IIpu aucHMIIMHM, KOMTO 3aBBPIIBAT C TEKYIIA OIEHKA Ce MONbBa caMo T. 1 CeMecTpuaiHo OIeHsABAHE, CHIIACHO

qn.21, al. 2 oT HpaBI/IHHHKa 3a OLCHsJIBAHC Ha 3HAHUATA, yMeHI/IHTa U KOMIICTCHTHOCTUTEC Ha CTy}IeHTI/ITe B

Nkonomuueckn yHuBepcuTeT — BapHa.
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