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LAHOTANNWA

Lleaima na xypca e 0a ycvevpuieHcmea npuoodumume 3HAHUSL U YMeHUs, NOJIYUeHU No peme Ha
ooyuenuemo 6 OKC ,,6axanasvp , u 0a 3anosnae cmyoeHmume ¢ HO8U MeMU U HO8A MEPMUHONOZUL HA
OU3HeC aHeAUCKUs, KaKmo u 0a UM NoMocHe 0a npudodusim Hosu ymenus. Kypcom exiiousa agmenmuy-
HU MeKCmoge, pasHOOOPA3HU YIPANICHEHUSL U OeUHOCHIU, HACOYeHU KbM YCEOS8AHEMO HA HOBA CReYUudIu-
3UPAHA 1eKCUKa U NPUOOOUBAHEMO HA HOBU YMEHUsl, Kamo eOHOBPEMEHHO Ce 3aMEbpICOasa YCE0EHOMO
6 npeonama obpazosamentna cmenen. Kypcom coujo nod2omes 3a no-3a0v1004eH0 u3yuasane Ha uxo-
HOMUYECKU AH2IUUCKU HA NO-KbCeH eman.

INLTEMATHUYHO CbABPKAHUE

No.
o HAUMEHOBAHUE HA TEMUTE U NIOATEMMUTE BPOI YACOBE
pen
J Cc3 Jy

1 | Marketing

1.1 | Successful marketing 3

1.2 | Enquiries and reports; sales leaflets 3

1.3 | Marketing consultancies 3

2 | Planning 3
2.1. | Time management 3

2.2 | Ways to plan 3

2.3 | Meetings

3. | Managing people

3.1 | Efficient managers 3

3.2 | Management styles 3

3.3 | Organisational behaviour 2

3.3 | Role-play 2

4. | Test 2

Oo6mo: 30




I1I1. @OPMH HA KOHTPOJI:

No.

o pen BUJI U ®OPMA HA KOHTPOJIA Bpoit | UA3 u.
1. CemecTpuaJjeH (TEKylI) KOHTPOJI
1.1. |Ponesa urpa 1 20
1.2. |IlpeBon 1 20
1.3.
1.4,
O01mo 3a ceMecTpHAJIeH KOHTPOJI: 2 40
2. CecueH (KpaeH) KOHTPOJI
2.1. |Tekyma orneHka 1 20
Q0110 32 cecHeH KOHTPOJI: 1 20
0610 32 Bcuukn (opMH HA KOHTPOJI: 3 60

IV. JUTEPATYPA

BAIBJIKUTEJIHA (OCHOBHA) IUTEPATYPA:

1.Market Leader Course Book Pre-intermediate,Pearson Longman,2008
2.Market Leader Practice File Pre-Intermediate,Pearson Longman 2008
3. "A Short Course In Business English For Students Of Economics - Level B 2 - C1" - S.

Yohanova, Y. Asparoukhova, YauB. nuznarenctso "Hayka n nukonomuka" 2014

MNPENNOPBYUTEJIHA (IOIIBJHUTEJIHA) IUTEPATYPA:

1. "Business Highlights A Coursebook in English For Students of Economics — Level A2 — B1",
S. Shtereva, M. Genova
2. New Headway Course Book,Oxford University Press 2011




